TECHNICAL SALES REPRESENTATIVE (m/f/d)
FIELD SALES — REGION BENELUX - BELGIUM/NETHERLANDS/LUXEMBOURG

YOUR TASKS

» Promoting sales and servicing existing and new customers

» Conducting sales meetings and negotiations

» Acquisition of new customers

» Identification and development of market opportunities
» Active support of sales and trade fairs

» Autonomous planning and organisation of appointments

and travel itineraries
» Close cooperation with the indoor staff at KNARR

YOUR QUALIFICATIONS
» Professional experience in tool and mould making
» Safe and neat appearance in dealing with customers
» Strong communication skills
» Independent, reliable and organized work
» Secure handling of MS Office applications,
ideally first experiences in dealing with ERP systems
» Willingness to travel
» Dutch as native language
» Fluent in English or German, other languages,
in particular French and Flemish, beneficial

WHAT WE OFFER

» A stable, future-oriented career in a medium-sized,
family-owned business

» An individual induction programme in a modern
working environment with further training opportunities

» An interesting and varied role and work-field

» Freedom and space for own creative ideas

» Performance-based and attractive salary

» Flexibility and work-life balance

— ABOUT US

KNARR GROUP

The KNARR Group, headquartered in Helmbrechts in
Franconia, is a manufacturer and system supplier for
tool and mould construction as well as for mechanical
engineering. The portfolio includes standard parts and
mould bases as well as customised solutions. Since it was
founded in 1994, the certified family-run business has
now firmly established itself on the international market.

ARE YOU INTERESTED?
Please send us your complete application documents by e-mail
or post to the following address:

KNARR Vertriebs GmbH - Human Resources

Gunterstrafle 31 - 95233 Helmbrechts - Germany

Phone: +49 9252 9993-310 - Fax: +49 9252 9993-399
E-Mail: hr@knarr.com

KNARR.com



